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Brookfield Brings Global Evergreen Infrastructure Strategy to the 
Australian Wealth Market 

  
NEW YORK, SYDNEY – June 2, 2026 – Brookfield today launched its Brookfield Infrastructure 
Income Fund (AUD) (the “Fund”) for wholesale investors in Australia’s private wealth market, with 
demand expected to be strong from the advised and self-managed super fund channels. 
Brookfield Private Wealth has been expanding its offering to wealth investors across Australia and 
Asia Pacific more broadly, most recently signing a partnership with Japanese financial institution 
Mizuho Securities to distribute its infrastructure income strategy in Japan in April 2026. 
 
With a total asset value of US $8.3 billion,1 the Brookfield Infrastructure Income strategy (“BII”) 
provides wealth investors with access to Brookfield’s leading global infrastructure platform 
through a diversified portfolio of private infrastructure investments. Key features of BII include 
monthly distributions and lower minimums. With US$390 billion in assets under management 
within its infrastructure and energy businesses, Brookfield’s global scale and 125+ year history 
as an infrastructure owner operator underpins the strategy’s ability to source, operate and grow 
high-quality assets that support the backbone of the global economy. 
 
Jeremy Hall, Head of International for Brookfield’s private wealth business, said: “For decades, 
institutional investors have benefited from Brookfield’s investment capabilities and access to high-
quality infrastructure assets, which deliver strong cash flows, built-in inflation protection, and low 
correlation to equities and bonds. These characteristics are increasingly sought after by individual 
investors to insulate and improve risk-adjusted returns for their portfolios. By bringing BII to 
Australia, we’re providing the same access to Brookfield’s long standing institutional infrastructure 
expertise and track record to individual investors in Australia looking to diversify their portfolios.” 
  
The Fund is currently available to the Australian wealth market via platforms including Macquarie 
Wrap, HUB24, Praemium, Powerwrap and Mason Stevens. 
 
Channel Investment Management Limited (AFSL 439007) acts as the Responsible Entity and 
Investment Manager for the Fund. 
 
[1] as of March 31, 2026  

 

 

ENDS 

 

 

 

 



Press Release 

  
 

Media enquiries 
Grace McCarthy:  E grace.mccarthy@brookfield.com | M +61 408 854 518 

Rachel Wood: E rachel.wood@brookfield.com | M +1.980.428.3539                                                                                     

About Brookfield Asset Management  
Brookfield Asset Management Ltd. (NYSE: BAM, TSX: BAM) is a leading global alternative asset manager, 
headquartered in New York, with over $1 trillion of assets under management across infrastructure, energy, 
private equity, real estate, and credit. We invest client capital for the long-term with a focus on real assets 
and essential service businesses that form the backbone of the global economy. We offer a range of 
alternative investment products to investors around the world — including public and private pension plans, 
endowments and foundations, sovereign wealth funds, financial institutions, insurance companies and 
private wealth investors. We draw on Brookfield’s heritage as an owner and operator to invest for value and 
generate strong returns for our clients, across economic cycles. For more information, please visit our 
website at www.brookfield.com. 
 
 
Brookfield Private Wealth LLC is registered as a broker-dealer with the U.S. Securities & Exchange Commission 
(“SEC”) and is a member of Financial Industry Regulatory Authority, Inc.) (“FINRA”) and the Securities Investor 
Protection Corporation (“SIPC”). 
 
Brookfield Private Wealth LLC is an authorized representative of Brookfield Capital Securities Limited (AFSL No: 
226442) and our AFS Representative number is 001305999. 
 
In Australia, this communication is intended to be made available only to wholesale clients (as defined in the 
Corporations Act 2001 (Cth) (the “Corporations Act”). An offer of interests in the Fund will only be offered in Australia 
to persons to whom such interests may be offered without requiring disclosure under Part 7.9 of the Corporations Act. 
Any offer or invitation to invest in the Fund, and any investment in the Fund by a person in Australia, is limited to such 
wholesale clients. 
 
This communication is not a disclosure document or product disclosure statement (within the meaning of the 
Corporations Act) and does not constitute a recommendation to acquire, an invitation to apply for, an offer to apply for 
or buy, an offer to arrange the issue or sale of, or an offer for issue or sale of, any securities in Australia, except as set 
out below.  
 
Accordingly, this communication may not be issued or distributed in Australia and the interests in the Fund may not be 
offered, issued, sold or distributed in Australia by the fund manager, or any other person, other than by way of, or 
pursuant to, an offer or invitation that does not need disclosure to investors under Part 6D.2 or Part 7.9 of the 
Corporations Act, whether by reason of the investor being a 'wholesale client' (as defined in section 761G of the 
Corporations Act and applicable regulations) or otherwise. 
 
This communication does not constitute or involve a recommendation to acquire, an offer or invitation for issue or sale, 
an offer or invitation to arrange the issue or sale, or an issue or sale, of interests to a 'retail client' (as defined in section 
761G of the Corporations Act and applicable regulations) in Australia.  
 
Prospective investors in Australia should confer with their professional advisers if in any doubt about their position. 


