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Introduction: Before we get started, it is our obligation to give you some important information.

Any comments made on this podcast may include forward looking statements. These statements that relate
to future results and events are based on current expectations. Actual results in future periods may differ
materially from those currently expected because of a number of risks, uncertainties and assumptions. The
risks, uncertainties and assumptions that we believe are material are outlined in publicly accessible regulatory
filings.

Allinvesting involves risk. The value of an investment will fluctuate over time, and an investor may gain or lose
money or the entire investment. Past performance is no guarantee of future results.

A Fund’s investment objectives, risks, charges and expenses must be considered carefully before
investing. The prospectus contains this and other important information about the investment
company, and it may be obtained by visiting privatewealth.brookfield.com

Read the prospectus carefully before investing.
This podcast is for direct and indirect shareholders of Brookfield Infrastructure Income Fund (FCP).

Chloe Berry (Chloe): Hello everyone, and welcome to the first quarter 2026 edition of the Brookfield
Infrastructure Income Fund Manager Minute podcast.

My name's Chloe Berry. I'm head of the Brookfield Infrastructure Income Fund, or as we like to call it, Bll.

I'm very excited, because today we have two of my favorite colleagues discussing one of our latest
investments, Duke Energy Florida.! Natalie Hadad, a managing partner in Brookfield's infrastructure group, and
Caroline Rouse, a managing director of investments in the group, recently joined Brookfield’s Deal Debrief
podcast series to walk through the asset and why we believe it's a strong addition to the portfolio.

Before | pass it over to them though, to go through Duke Energy, Florida, I'll share a brief update on the Fund
for the first quarter of 2026. So starting with the performance overview.

In the first quarter, Bll's investments performed well, generating steady income and continuing to grow in
value.

The Fund delivered a positive net return on Class C shares of 2.20% in the first quarter, demonstrating our
portfolio's ability to generate steady performance and remain resilient despite the volatile macroeconomic
backdrop. We provide recent acquisition highlights in our monthly commentary, which | encourage you to
read, but we had a good start to the year, with several new acquisitions totaling $250 million in deployment
during the quarter.

1 This case studly discussion is provided for informational purposes only and are intended to illustrate the investment process. Does not
constitute a recommendation nor investment advice and should not be used as the basis for any investment decision. This is not a
representation that an investment in the securities described were or will be profitable. Past performance is not a reliable indicator or
guarantee of future results.
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Our recent investments have been diverse, and we believe they are high-quality infrastructure assets that will
make significant contributions to our performance over time. In February, Brookfield closed the previously-
announced acquisition of a 20% interest in Duke Energy Florida from Duke Energy Corporation. Natalie and
Caroline will tell us a bit more about this investment in just a moment.

In February, Bll acquired a stake in Altius, one of the largest telecom infrastructure platforms globally,
consisting of over 250,000 communication towers. India's growing digital consumption and favorable
regulatory framework are helping to drive strong macro tailwinds in the Indian telecom industry. This business
benefits from long-term contracted cash flows with investment-grade counterparties.

In March, Bll participated in the acquisition of Trans Bay Cable, a 400 megawatt high voltage direct current
sub-sea transmission line in the San Francisco Bay. Trans Bay Cable is a federally identified critical asset,
developed to address service reliability needs following the occurrence of San Francisco-wide blackouts in
the early 2000s, and provides 40% of the electric power to the city and surrounding areas.

Also in March, Bll participated in the launch of Radiant, the Al compute leasing platform formed in partnership
with Nvidia. Radiant will serve as Brookfield's operating platform to lease contracted, high-performance
compute infrastructure to hyperscalers, enterprises, and sovereign customers, and has a robust pipeline of
projects with strong investment characteristics and attractive unlevered contracted returns.

Radiant follows Brookfield's proven and disciplined approach to infrastructure investing, and is expected to
benefit from stable cash flows under long-term take or pay contracts, robust demand for compute
infrastructure, and an advanced pipeline for deployment with highly-rated counterparties.

Finally, in March, Bll participated in a senior secured loan that will help finance the purchase as well as future
acquisitions of a fixed-based operator (or FBO). An FBO provides essential aeronautical services supporting
general and private aviation. The portfolio comprises essential aviation assets in strategically attractive
markets.

As you've just heard, we've been actively pursuing our goal of investing in essential infrastructure. These are
assets that hold up well through different market conditions, are less affected by day-to-day volatility, and can
offer a combination of steady income and long-term growth potential.

Having closed on these new investments so far in 2026, the Fund now sits at a well-diversified 62
investments, and we have committed an additional $900 million or so to a number of high-quality
infrastructure assets.

We look forward to providing you with further updates as we close these transactions, but for now, let's turn
our attention over to Natalie and Caroline for our future on Duke Energy.

Brookfield: Welcome to Brookfield Perspectives, a podcast that explores the Brookfield ecosystem's role in
creating sustainable wealth on a global scale. Today, we have another edition of Deal Debrief, where we get
the download on recent transactions from the people who put them together. On this episode, we're taking a
closer look at power infrastructure with Duke Energy Florida. Natalie Haddad and Caroline Rouse from our
infrastructure team are here to dig into the investment and what it reveals about the growing demand for
reliable long-term power solutions. Natalie and Caroline, welcome to the podcast. To start, why don't we have
you both introduce yourselves and tell us a little bit about what you do at Brookfield? Let's start with Natalie.

Natalie: Thank you for having us. My name is Natalie Haddad, and I'm a managing partner in Brookfield's

infrastructure group. | joined Brookfield in 2013, and today | lead Brookfield Super-Core Infrastructure
Partners, which is our flagship core infrastructure strategy. It is an open-end strategy that invests in lower-risk
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infrastructure assets across developed markets. In my role, | oversee origination, execution, and asset
management for our core infrastructure investments.

Brookfield: Great. Caroline, what about you?

Caroline: Great to be here. My name's Caroline Rouse. | joined Brookfield's infrastructure group five years ago.
I'm a managing director on the investments team, which means I'm responsible for origination and transaction
execution for our infrastructure equity strategies.

Brookfield: Great. Well, we definitely have the right people with us today to talk about this transaction. Before
we get into the details of it, you mentioned what we call core infrastructure. | think it would be really helpful to
paint the picture of what do we mean when we say core infrastructure.

Natalie: So Il start off by saying that there's no universal definition of what constitutes core infrastructure. At
Brookfield, we define core as the subset of essential assets with limited exposure to macroeconomic or GDP
volatility, largely because of long-term contracted or regulated revenue markets. Since we launched our core
strategy in 2018, we've built a leading globally diversified core infrastructure portfolio. We've deployed over 25
billion of equity into inflation-protected businesses that offer strong cashflow visibility across market cycles.

Brookfield: So there's a lot of opportunity out there to invest in things that we would call core, and it sounds
like Duke Energy Florida is one of those. Let's double-click in a little bit more and have you tell us a little bit
about how Duke Energy fits into that definition.

Natalie: Duke Energy Florida is a great example. Utilities have historically been viewed as an enduring and
defensive asset class, even through broader market volatility. Our core strategy was designed with a clear
mandate to invest in high-quality utility businesses, among other infrastructure assets. We've consistently
viewed Florida as a constructive regulatory jurisdiction globally. So when Duke approached us with this
opportunity, we were very excited, not just about investing in a marquee utility asset, but also about partnering
with one of the industry's leading management teams at a time when there are significant tailwinds driving
growth in this space.

Brookfield: Caroline, | think you've gotten even deeper into the trenches with this team more recently. Could
you give us an overview of what Duke Energy Florida is and how it operates?

Caroline: Absolutely. So Duke Energy Florida is an electric utility serving about two million customers across
the state of Florida. And to paint a bit of a mental map, this network spans from the Orlando area in the east to
the Gulf Coast in the west, up through central and northern parts of the state. So, really, the backbone of the
Florida economy. Duke Energy Florida is vertically integrated, which means it owns and operates over 50,000
miles of transmission and distribution lines, about 13 gigawatts of generation assets, and those are all earning a
regulated return. It may be worth spending a moment to describe how regulated returns work in the utility
sector.

So if you add up the value of utilities, wires, transformers, turbines, sort of all of the equipment and assets it
uses to provide essential services, that value is referred to as the rate base. So in the case of Duke Energy
Florida, for example, the rate base is currently about $23 billion. Now, end-user rates are designed so that the
utility recovers its cost of service and earns a return on and of prudent investments in that rate base over the
useful life of those assets. Then there's a regulatory commission which sets the rate of return and oversees
this whole calculation, which provides high degree of visibility on utility earnings.
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Brookfield: | mean, this is obviously a very big stack, and it serves a very large population of people. We have
talked with others, especially recently on the podcast, about this overall macro trend around the step change
we're seeing in power demand for homes, for businesses, for Al infrastructure. There's a whole host of assets
and constituents for this. So how would you maybe put in context this scale, let's say, relative to some of the
others that are out there right now?

Caroline: This increase in power demand that we're all living through, and we're seeing it across sectors. It's
digitalization, it's data center demand, it's also electrification of transportation and industry, and so many other
factors, that's all combining to create a large-scale capital need in the electric utility sector. If you think about
the rate design, that regulated revenue model, as | just described, growth in rate base means growth in
earnings for utilities, and the scale of this investment need and the growth that's being experienced is pretty
tremendous. Across the US, investor-owned utilities are forecasting over a trillion dollars of investment in their
networks between now and 2030, and among investor-owned electric utilities in the US, Duke Energy, the
parent company, actually has the largest capital plan of any single utility over that period of time.

Natalie: And importantly, this demand is being added to an already aging grid, a system that is in the second
half of its lifespan. So even without layering the trends of electrification and digitalization, there is still a
significant need to replace these aging assets. So, for us, this dynamic creates compelling opportunities to
invest in utilities.

Brookfield: And so Caroline, you talked a little bit about this capital plan having to be massive. It's the largest
because of how big the system is. Maybe you can break down for us a little bit more how that capital plan is
broken out by timeframe or by investment. How are they thinking about that?

Caroline: So maybe just take a step back, Duke Energy Florida is a subsidiary of Duke Energy Corporation. And
so that parent entity is the largest regulated utility company in the US. It has operations across six states, so
Florida being one of those. And it's the largest by existing rate base, as well as | mentioned by that go-forward
capital plan. And just to put some finer numbers around Duke Energy's capital plan. Over the last five years,
the company invested about $60 billion across its footprint. Over the next five, it plans to invest over 100
billion, and over 17 billion of that investment is to take place in the state of Florida.

Brookfield: That is of a scale we don't talk about often. And you've helped us paint the picture about, as you
say, Natalie, this existing infrastructure and what would be needed even if there was no growth in power
demand. So how are we partnering with Duke and thinking about these capital needs? How are we painting
that plan in a way that is going to sustain and ultimately grow with their installation base?

Natalie: Duke Energy Corporation is a public company. It's one of the largest utilities in the US and has very
strong access to capital markets. Now, given the sheer scale of the investment that is required to modernize
and expand the systems, there is a clear role for private infrastructure capital to step in. Our Duke Energy
Florida transaction really highlights Brookfield's role, not just as a provider of large-scale capital, but as a long-
term partner to leading corporate such as Duke. We are acquiring approximately a 20% interest in Duke
Energy Florida through our core infrastructure strategy. This transaction generates about 6 billion in proceeds
for Duke, which supports its capital plan and strengthens its balance sheet. Importantly, we will also be
funding our share of ongoing investments alongside them. And why this is important is that this kind of
partnership allows Duke to continue executing on its strategy without having to slow down investment. It's
about complementing their existing funding sources with long-term aligned capital.

Brookfield: Actually, we just had someone on last week who was talking a lot about this. When you work with a

best-in-class team, you sometimes want to get out of the way. You want to give them what they need todo a
great job and let them keep doing that. And it sounds like us investing our capital alongside them and enabling
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them to really focus on what's important is a crucial part of this partnership. And another one, as you say, is
investing alongside our partners, and in many cases, our clients. As you all were considering this Duke Energy
Florida transaction, what made the opportunity to invest in this way with this particular business so exciting,
intriguing? How did we evaluate that?

Caroline: So whenever we evaluate a utility investment, | would say there's a few specific items that we're
focused on. The first item is the overall quality of the business and the stability of the regulatory framework.
The second is the service territory dynamics. So that's who are the customers, what are the trends that are
shaping demand in the area they serve. And the final one is visibility for ongoing investment in the rate base.
As | mentioned earlier, that's really what drives the earnings potential. So to that first count, Florida is a great
state to do business, and there's a recognition that reliable quality utility service is fundamental for all other
types of business activity, and for building dynamic communities across the state. So we see really great
alignment with the regulatory framework in terms of investments in resiliency and reliability and replacement
of those aging assets.

And we also see a really attractive service territory. Over the past 10 years, Florida population and GDP growth
have both been well above the national average. And another great thing, Duke Energy Florida's service
territory is not overly dependent on any one industry. And in fact, about 90% of the customers are residential
users. And that's a great thing because residential power historically tend to be stable and predictable. Think
about turning the lights on when you come home at night or running the air conditioning on a July day. This is
essential stuff. And so that really facilitates our forecasting and enables us to underwrite based on long-term
trends.

Brookfield: So we've spoken a little bit about why Duke in particular is an exciting opportunity, but we also
know that this fits into a larger pattern of investment in utilities for Brookfield. So coming back to you, Natalie,
what makes utilities like Duke Energy Florida so well-suited to us and our core strategy?

Natalie: That is an excellent question. Brookfield already owns one of the largest portfolio of utility assets in
private hands. Now, what makes our investment in Duke Energy Florida particularly compelling is the
combination of stable, predictable cash flows and other core strengths of a regulated utility with above-
average growth driven by Florida's demographics and capital investment cycle. So in regulated utilities like
Duke Energy Florida, every dollar invested into the network has a clear line of sight.

Brookfield: Great. And as you've said, this partnership really goes both ways. So are there things that you think
positioned Brookfield in particular as the best partner for Duke Energy Florida?

Caroline: | would put that down to three things. First has to be scale. So we were able to meet the momentin
terms of the scale of this transaction and commit the full purchase price of 6 billion. Second is that we were
willing and able to continue investing in that rate-based growth and to fund, as Natalie said, our share of the
capital plan going forward. And that was important to Duke because they've owned this business for a long
time, and they have a multi-decade view of how it's going to grow and evolve. And the third thing is our
operational history. Brookfield, we've owned and operated electric networks for over a hundred years. We
have that experience across the US, but also around the world, from Australia to Brazil. And so while the Duke
Energy Florida management team will continue to operate this business day-to-day, it's valuable to have a
partner who understands and appreciates the operational nuances and can bring both capital and experience
to the table.

Natalie: And I'd built on that. There was strong alignment with the Duke Energy team from day one. These are
long-duration assets, so having partners who share the same time horizon and investment philosophy really
matters. Another important factor, particularly in regulated utilities, is having a proven track record of securing
regulatory approvals and maintaining credibility with regulators and stakeholders. That's an area where
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Brookfield has significant experience, and it is critical in transactions like this. And maybe finally, we've built
longstanding partnerships across the sector, which speaks to our reputation as a trusted value-added partner.

Brookfield: Yeah, absolutely. That alighnment's really important. Let's close with things that you've taken away
from this transaction in particular, or what's next for us in this sector?

Natalie: So hopefully, if there's one thing that comes across is that we're very excited about the investment
outlook in the utility space. Utilities are at the center of a trifecta of major structural trends: electrification,
digitalization, and resilience. These forces are driving unprecedented investment needs in the grid. And the
scale of capital that is required is simply too large for any one corporate to fund alone. So that's why
partnerships between utilities and private capital providers are becoming increasingly important. Brookfield is
very well-positioned to be a partner of choice, providing capital at scale and investing in high-quality
businesses that deliver stable long-term compounding returns aligned with the evolution of the global
economy. And ultimately, what's exciting for us is that this isn't a one-off opportunity. A long runway of similar
investments globally where we can partner with leading strategics, deploy capital at scale, and support the
infrastructure that underpins economic growth.

Brookfield: Well, we've learned a lot today. It's been great to have you on the podcast. Thank you both for
joining us.

Caroline: Thank you for having us.
Natalie: Thank you
Chloe: Thanks to Natalie and Caroline for sharing their insights on Duke Energy.

For BIl, we have strong conviction in this investment. We take a thoughtful, disciplined approach to building a
diversified portfolio of high-quality infrastructure assets, which helps the fund deliver returns that can grow
steadily over time, while being less affected by broader market swings. Duke Energy Florida is a strong fit
within the portfolio for the reasons discussed. It offers diversified sources of revenue, solid growth potential,
and is led by an experienced management team. This is another great example of our ability to invest in high-
quality, large-scale assets alongside Brookfield, providing individual Bll investors access to attractive
institutional opportunities.

Thank you to everyone for listening today. We hope you found this session insightful. We appreciate your
support and look forward to updating you in a few months on the next edition of our Bll Manager Minute
podcast.

IMPORTANT INFORMATION

Allinvesting involves risk. The value of an investment will fluctuate over time, and an investor may gain
or lose money, or the entire investment. Past performance is no guarantee of future results.

This is a marketing communication. For eligible investors only. Please refer to the Offering Document
prepared in respect of it before making any final investment decisions. All information is as of the stated
month-end, unless otherwise indicated, and may change materially in the future.

This communication is not intended to and does not constitute an offer or solicitation to sell or a solicitation

of an offer to buy any security, product, investment advice or service (nor shall any security, product,
investment advice or service be offered or sold) in any jurisdiction in which Brookfield Private Wealth LLC or
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any other applicable affiliate of Brookfield Asset Management Inc. is not licensed to conduct business, and/or
an offer, solicitation, purchase or sale would be unavailable or unlawful. No offer or sale of any security,
product or fund may be made except in accordance with the Offering Document and/or other disclosure
document applicable to such security product and/or fund.

SUMMARY OF RISK FACTORS

Aninvestment in units of Bll involves a high degree of risk. These units should only be purchased if you can
afford to lose your complete investment. Please read the Offering Document for a description of the material
risks associated with an investment in BIl. These risks include, but are not limited to, the following;

» Bllhas alimited operating history, and its operating history should not be relied upon due to the
changes to its business. There is no assurance that Bll will be able to successfully achieve its
investment objectives.

» Bllhas only made limited investments to date, and you will not have the opportunity to evaluate its
future investments before Bll makes them.

*  Since there is no public trading market for units of Bll, redemption of units will likely be the only way to
dispose of your units. Bll's unit redemption plan will provide investors with the opportunity to request
redemption on a quarterly basis, but Bll is not obligated to redeem any units and may choose to
redeem only some, or even none, of the units that have been requested to be redeemed in any
particular quarter in its discretion. In addition, redemptions will be subject to available liquidity and
other significant restrictions. Further, Bll's Management Company may modify, suspend or terminate
the unit redemption plan if it deems such action to be in the Fund'’s best interest and the best interest
of unitholders.

» Asaresult, the units should be considered as having only limited liquidity and at times may be illiquid.

» Bll cannot guarantee that it will make distributions, and if it does, distributions will nevertheless only
be available to unitholders holding units in certain unit classes. There is no assurance that Bll will pay
distributions in any particular amount, if at all. Any declaration of distributions to unitholders will be
made in accordance with applicable law.

*  Subscription and redemption prices for units of Bll will generally be based on the NAV at close of
business on the last business day of the immediately preceding month (subject to material changes
as described in the Offering Document) and will not be based on any public trading market. While
there will be annual appraisals of Bll's investments, the appraisal of such investments is inherently
subjective, and its NAV may not accurately reflect the actual price at which its assets could be
liquidated on any given day.

» Bllhas no employees and is dependent on the Investment Manager to conduct its operations. The
Investment Manager will face conflicts of interest as a result of, among other things, the allocation of
investment opportunities among Bll and other Brookfield funds and accounts, the allocation of time
of its investment professionals, and the substantial fees that Bl will pay to the Investment Manager.

+ Thisis a “best efforts” offering, If Bll is not able to raise a substantial amount of capital in the near term,
its ability to achieve its investment objectives could be adversely affected.

»  There are limits on the ownership and transferability of Bll's units.

»  BllI's operating results will be affected by global and national economic and market conditions
generally and by the local economic conditions where its investments are located.

* Bllis not managed in reference to any benchmark index.

You should carefully review the “Risk Factors and Other Considerations” section of the Offering Document for
a discussion of the risks and uncertainties that Bll believes are material to its business, operating results,
prospects and financial condition. Except as otherwise required by applicable securities laws, Bll does not
undertake to publicly update or revise any forward-looking statements, whether as a result of new
information, future events or otherwise.
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FUTURE PERFORMANCE

Past performance is not indicative of future performance, and the value of investments and the income
derived from those investments can fluctuate. Future returns are not guaranteed, and a loss of principal may
occur.

DIVERSIFICATION
Diversification does not ensure a profit or protect against loss in a declining market.

OPINIONS

Opinions expressed herein are current opinions of Brookfield, including its subsidiaries and affiliates, and are
subject to change without notice. Brookfield, including its subsidiaries and affiliates, assumes no responsibility
to update such information or to notify clients of any changes. Any outlooks, forecasts or portfolio weightings
presented herein are as of the date appearing on this material only and are also subject to change without
notice.

SOURCE OF INFORMATION: BROOKFIELD AND THIRD PARTIES

Certain of the information provided herein has been prepared based on Brookfield's internal research, and
certain information is based on various assumptions made by Brookfield, any of which may prove to be
incorrect. Brookfield may have not verified (and disclaims any obligation to verify) the accuracy or
completeness of any information included herein based on such assumptions, including information that has
been provided by third parties, and you cannot rely on Brookfield as having verified such information. Certain
information provided herein reflects Brookfield's perspectives and beliefs, is for illustrative and discussion
purposes only, and may vary from actual terms of other products and market practice. As such, you should
not place undue reliance on it. Investors should consult with their advisers prior to making an investmentin
any fund, including a Brookfield-sponsored fund.

Certain of the information contained herein is based on or derived from information provided by independent
third-party sources. While Brookfield believes that such information is accurate as of the date it was
produced and that the sources from which such information has been obtained are reliable, Brookfield does
not guarantee the accuracy or completeness of such information, and it has not independently verified such
information or the assumptions on which such information is based. This document is subject to the
assumptions (if any) and notes contained herein.

FORWARD-LOOKING STATEMENTS

This document includes Brookfield’s estimates of the projected performance of certain unrealized
investments. Although this information is forward-looking by its nature and actual results are likely to differ,
perhaps materially, from these estimates, Brookfield believes that the estimates have a reasonable basis.

Information herein contains, includes or is based on forward-looking statements. Forward-looking statements
include all statements, other than statements of historical fact, that address future activities, events or
developments, including, without limitation, business or investment strategy or measures to implement
strategy, competitive strengths, goals, expansion and growth of our business, plans, prospects and references
to our future success. You can identify these statements by the fact that they do not relate strictly to historical
or current facts. Words such as “anticipate,” “estimate,” “expect,” “project,” “intend,” “plan,” “believe,” “seek”
and other similar words are intended to identify these forward-looking statements. Forward-looking
statements can be affected by inaccurate assumptions or by known or unknown risks and uncertainties.
Many such factors will be important in determining our actual future results or outcomes. Consequently, no
forward-looking statement can be guaranteed. Our actual results or outcomes may vary materially. Given
these uncertainties, you should not place undue reliance on these forward-looking statements.

” u ” U
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As stated, this document is subject to the assumptions (if any) and notes contained herein. Any changes to
assumptions could have a material impact on projections and actual returns. Actual returns on unrealized
investments will depend on, among other factors, future operating results, the value of the assets and market
conditions at the time of disposition, legal and contractual restrictions on transfer that may limit liquidity, any
related transaction costs, and the timing and manner of sale, all of which may differ from the assumptions
and circumstances on which the valuations used in the prior performance data contained herein are based.
Accordingly, the actual realized returns on unrealized investments may differ materially from the returns
indicated herein. Brookfield will provide more detailed information on the material factors or assumptions that
were applied in making the projections and the material factors that could cause actual results to differ
materially from the projections to any investor on request.

©2026 Brookfield
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